
Sunday morning in Cape Town...still cold. 
 
Sometimes I’m never sure whether it’s best to be in the UK or RSA.  The seasons give you quite a good direction and at 
the moment it’s cold in Cape Town but it’ll warm up towards Christmas.  On the financial front I definitely feel that being 
in Cape Town is a better deal. 
 
The upheavals of the last week and the inability of the US to come to terms with its debt has rattled the cages and 
South Africa could well just survive a bit better by being on the edge of it all rather than being in the heart of the 
maelstrom. 
 
I’ll have two horses in the Rugby World Cup and so we’ll be Green for the Bokke and White (or is it black) for England. 
 
Thanks to those who took up the offer of the book purchase.  Remember that it is an e-book and therefore exists via 
download rather than hard copy.  One more week at $4.95 for those interested in 500 negotiation tips. 
 
Football starts this week...why don’t we just talk about sport and not depress ourselves worrying about finance and 
economics. 
 
Enjoy your week 

Sunday morning in... 

and finally... 

Written and published 
by Tom Beasor 

 

Contact Tom at 
tom@beasor.com 

www.negotiationupdate.com 

 
Copyright © Tom    

Beasor 2011 

 

Back numbers of this 
newsletter are       
available in the      
archive on the            

website. 

 

You are welcome to 
share this newsletter  

with colleagues and to 
clip the tips provided  
that my authorship is 

acknowledged. 

Value creating reading for business professionals 

7th August 2011 

This week we used, read, visited, played with... 

Two more “come back soon” notes from my trip to Jo’burg.  Three speeding tickets in just one journey!  I wasn’t going 
that fast...honest, guv! 

Dropping someone off at Cape Town airport today.  It’s a real delight these days compared with the grizzly press of the 
old airport and you can shop there as well...just like a normal airport! 

My television is starting to complain about the complexity of the wiring.  I bought a Yamaha sound system box when I 
first got the tele but it’s never really worked well.  If anyone has any experience of surround sound TV systems I’d be 
glad of some advice. 

Reading two UK newspapers each day now.  The Guardian arrives very early and is the first read and then the 
Independent.  All UK readers will immediately identify my politics and social views...as if you didn’t already know! 

(08-03) 14:27 PDT Chicago (AP) -- 

A pregnant suburban Chicago woman was so determined to finish the Illinois bar exam that she completed the test 
even after going into labor. 

The Chicago Tribune reports (http://trib.in/pPBH6U) 29-year-old Elana Nightingale Dawson had started the final portion 
of the exam last week when the Northwestern Law School graduate went into labor. The exam must be finished to be 
valid. 

Nightingale Dawson says her goal was "to get through the exam as fast as I could and leave" unless anything more 
serious happened. Her contractions were about 15 minutes apart. 

After finishing, she walked with the proctor about one block to a downtown Chicago hospital. The Downers Grove 
woman's son, Wilson, was delivered by C-section about two hours later. 

She'll find out in October if she passed the bar. 
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Cold calling...the sequel 
 

So why do people keep cold calling me when they’ve got no chance...I ask myself. 
 
Well...because selling is a numbers game and no matter how slim your chance you can still 
survive if your activity level is high enough. 
 
Even if you only have a 1 in a Million chance...you’re still OK provided that you make a 
million phone calls. 
 
Every seller knows their strike rate and once that’s established you’re on your way. 
 
Good sellers know that activity is the key issue...get that bait on your hook and start throwing 
it into the water.  There are fish there...somewhere. 
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US debt negotiations 
 

It’s been instructive watching the US politicians trying to negotiate their debt ceiling. 
 
Most interesting has been the behaviour of the Tea Party politicians whose policy of never giving 
in, being prepared to burn and at least suggesting that they’d see deadlock as a perfectly 
satisfactory outcome has won them an advantage. 
 
This is not a political issue for me so I’ll not comment of the rights or wrongs of this. 
 
What worked well for them was a hard ball stance that caused the other negotiators to blink first. 
 
This is a high risk strategy but if your risk threshold is higher than the other party’s then you’ll 
likely succeed in the short term but with some real damage to the relationship. 
 
If this negotiation has to be done again anytime soon I’d suggest that the Tea Party’s negotiation 
counter parties won’t be quite so accommodating...but we’ll have to wait to find out. 
 


